
 

WELCOME TO YOUR ANYTIME DESKTOP MOTIVATOR!

CLICK* any of the topic links below for 1-minute “PepTalk Previews”.
Anytime you need simple uplift, focus & turnaround – with a bit of humor.

*Make sure you're online. Do check out the full-play options.

Introductory Selection from MotivationMen.com

68. Complaints – how to handle| • Sales | • Service 
83. The Bottom Line – discounting | • Sales | • Service
82. Dress the Part | • Sales | • Service
75. Style - performing with, | • Performance
60. Take Flight - Just take off | • Performance | • Motivation
48. Take Interest in the customer | • Sales
55. Five-Star Service | • Service | • Performance
49. Finesse – with customers | • Sales | • Service
41. Versatility in business, at work | • Teambuilding | • Performance
32. Offciousness – making it too hard to buy from| • Sales | • Service

Brisbane Series

90. Give Yourself a Chance – listening not talking | • Motivation | • Sales
89. Look Up! | • Motivation | • Performance
88. Call for Help in the right way | • Teambuilding | • Performance
87. Charge Into It! | • Motivation | • Performance

In-house Clinic Series

 86. Sell Collaboration of colleagues, of partners | • Teambuilding | • Sales
 85. Center of Gravity - Stay one | • Performance
 84. Tighter Team Comms | • Teambuilding 
 83. The Bottom Line – discounting or free service | • Sales | • Service

Thailand Series

82. Dress the Part | • Sales | • Service
81. Your True Worth and communicating it | • Motivation | • Sales 
80. Make it Fun! | • Motivation | • Performance
79. Woods for the Trees - seeing the, | • Sales | • Service
78. Vanquished? Defeated? | • Motivation

http://motivationmen.mindbites.com/lesson/13306-vanquished
http://motivationmen.mindbites.com/lesson/13309-woods-for-the-trees
http://motivationmen.mindbites.com/lesson/13236-make-it-fun
http://motivationmen.mindbites.com/lesson/13312-your-true-worth
http://motivationmen.mindbites.com/lesson/13221-dress-the-part
http://motivationmen.mindbites.com/lesson/13302-the-bottom-line
http://motivationmen.mindbites.com/lesson/13304-tighter-team-comms
http://motivationmen.mindbites.com/lesson/13209-center-of-gravity
http://motivationmen.mindbites.com/lesson/13291-sell-collaboration
http://motivationmen.mindbites.com/lesson/13211-charge-into-it
http://motivationmen.mindbites.com/lesson/13208-call-for-help
http://motivationmen.mindbites.com/lesson/13234-look-up
http://motivationmen.mindbites.com/lesson/13227-give-yourself-a-chance
http://www.motivationmen.mindbites.com/lesson/13241-officiousness
http://motivationmen.mindbites.com/lesson/13307-versatility
http://www.motivationmen.mindbites.com/lesson/13222-finesse
http://www.motivationmen.mindbites.com/lesson/13223-five-star-service
http://motivationmen.mindbites.com/lesson/13299-take-interest
http://motivationmen.mindbites.com/lesson/13298-take-flight
http://motivationmen.mindbites.com/lesson/13296-style
http://www.motivationmen.mindbites.com/lesson/13221-dress-the-part
http://motivationmen.mindbites.com/lesson/13302-the-bottom-line
http://www.motivationmen.mindbites.com/lesson/13200-complaints
http://www.MotivationMen.com/


Vanuatu Series

77. The Main Ingredient is guess who? | • Performance
76. Adapt! - your approach, not customers | • Service | • Performance 
75. Style - performing with, | • Performance
74. Achieving Balance | • Performance | • Motivation

Round-the-World Episode

73. Your Best Shot! | • Motivation

Croatia Series

72. Time Traps at work | • Performance
71. Following Up professionally | • Sales 
70. No Barriers – personality problems | • Sales | • Service | • Teambuilding
69. The Test of Time – long term thinking | • Sales | • Service | • Performance
68. Complaints – how to handle | • Sales | • Service

Malacca Series

67. Big Impressions? - or the right impression? | • Sales
66. Go Pro vs Amateur | • Performance | • Motivation
65. Diversity - of approaches | • Teambuilding
64. Negotiate Right – covering the basics | • Sales

Kuala Lumpur Series

63. Overview it! - Taking the helicopter view | • Performance | • Motivation
62. Light Up - Energize those around | • Teambuilding 
60. Take Flight - just take off! | • Performance | • Motivation 
59. Persist Passionately | • Motivation

Macau Series

58. Re-frame Positive - Opportunity from hardship | • Motivation
57. Show Mercy with customers | • Service
56. Unlimited Response to customer needs | • Sales | • Service 
55. Five-Star Service | • Service | • Performance
54. Customize – products/services | • Sales | • Service

http://motivationmen.mindbites.com/lesson/13215-customize
http://motivationmen.mindbites.com/lesson/13223-five-star-service
http://motivationmen.mindbites.com/lesson/13305-unlimited-response
http://motivationmen.mindbites.com/lesson/13292-show-mercy
http://motivationmen.mindbites.com/lesson/13273-reframe-positive
http://motivationmen.mindbites.com/lesson/13263-persist-passionately
http://motivationmen.mindbites.com/lesson/13298-take-flight
http://motivationmen.mindbites.com/lesson/13233-light-up
http://motivationmen.mindbites.com/lesson/13242-overview-it
http://motivationmen.mindbites.com/lesson/13239-negotiate-right
http://motivationmen.mindbites.com/lesson/13219-diversity
http://motivationmen.mindbites.com/lesson/13229-go-pro
http://motivationmen.mindbites.com/lesson/13206-big-impressions
http://motivationmen.mindbites.com/lesson/13200-complaints
http://motivationmen.mindbites.com/lesson/13301-test-of-time
http://motivationmen.mindbites.com/lesson/13240-no-barriers
http://motivationmen.mindbites.com/lesson/13224-following-up
http://motivationmen.mindbites.com/lesson/13345-time-traps
http://motivationmen.mindbites.com/lesson/13311-your-best-shot
http://motivationmen.mindbites.com/lesson/13183-achieving-balance
http://motivationmen.mindbites.com/lesson/13296-style
http://motivationmen.mindbites.com/lesson/13201-adapt-culturally
http://motivationmen.mindbites.com/lesson/13303-the-main-ingredient


Fiji Series

53. Concentration at work | • Performance 
52. Go Forward! | • Performance | • Motivation
51. In the Zone – getting there, staying, or moving on? | • Performance 
50. Low Resources?/Resourcefulness | • Performance | • Sales
49. Finesse – with customers | • Sales | • Service

Hong Kong Series

48. Take Interest in the customer | • Sales
47. Make Noise! - in the marketplace | • Sales
46. Curtain Call – performing the role | • Service 
45. Daily Direction – setting one | • Performance 
44. Reach the Top – how to | • Performance
43. An Open Mind when doing business | • Performance | • Service

Auckland II Series

42. Competition | • Performance
41. Versatility at work | • Teambuilding | • Performance
40. Show Steel | • Motivation
39. Full Service | • Service

Paris II Series

37. Targets | • Performance | • Motivation
36. Best For Last? | • Performance
35. Perk Up! | • Motivation
34. Distractions at work | • Performance 

London II Series

33. Random Acts of kindness to customers | • Teambuilding | • Service
32. Offciousness – making it too hard to buy from | • Sales | • Service 
31. Repeat To Perfect your craft | • Motivation
30. Re-mould your approach, your talents | • Performance

Melbourne Series 

38. Don’t Wait! | • Performance | • Motivation
29. Prisons - of self-limitation | • Motivation
28. Ask And Expect | • Sales
27. Pride | • Sales | • Service | • Teambuilding

http://motivationmen.mindbites.com/lesson/13264-pride
http://motivationmen.mindbites.com/lesson/13203-ask-and-expect
http://motivationmen.mindbites.com/lesson/13267-prisons-of-your-mind
http://motivationmen.mindbites.com/lesson/13220-dont-wait
http://motivationmen.mindbites.com/lesson/13287-re-cast-re-mould
http://motivationmen.mindbites.com/lesson/13290-repeat-to-perfect
http://motivationmen.mindbites.com/lesson/13241-officiousness
http://motivationmen.mindbites.com/lesson/13280-random-acts-of-kindness
http://motivationmen.mindbites.com/lesson/13218-distractions
http://motivationmen.mindbites.com/lesson/13245-perk-up
http://motivationmen.mindbites.com/lesson/13205-best-for-last
http://motivationmen.mindbites.com/lesson/13300-targets
http://motivationmen.mindbites.com/lesson/13225-full-service
http://motivationmen.mindbites.com/lesson/13293-show-steel
http://motivationmen.mindbites.com/lesson/13307-versatility
http://motivationmen.mindbites.com/lesson/13212-competition
http://motivationmen.mindbites.com/lesson/13202-an-open-mind
http://motivationmen.mindbites.com/lesson/13282-reach-the-top
http://motivationmen.mindbites.com/lesson/13216-daily-direction
http://motivationmen.mindbites.com/lesson/13214-curtain-call
http://motivationmen.mindbites.com/lesson/13237-make-noise
http://motivationmen.mindbites.com/lesson/13299-take-interest
http://motivationmen.mindbites.com/lesson/13222-finesse
http://motivationmen.mindbites.com/lesson/13235-low-resources
http://motivationmen.mindbites.com/lesson/13231-in-the-zone
http://motivationmen.mindbites.com/lesson/13228-go-forward
http://motivationmen.mindbites.com/lesson/13213-concentration


Sydney Series

26. Pay the Price of success | • Performance | • Motivation
25. Funny Shapes – originality | • Sales | • Motivation
24. Burning Bridges – respecting old networks  | • Sales | • Service 
23. Perspective – keeping it | • Motivation

Paris I Series

18. Procrastination | • Performance
17. Centered | • Performance - COMING SOON 
16. Stand Out | • Performance | • Sales | • Service
15. Assets - within oneself | • Performance | • Motivation

Rome Series

14. Own Race – running your own one | • Performance
13. Wishing – wishful thinking | • Performance
12. Synergy | • Teambuilding
11. Stand Firm | • Performance | • Motivation

©Online Video Productions Ltd.
The MotivationMenTM is a Trademarks of MotivationMen.com 

and Online Video Productions Ltd. All rights reserved.
The MotivationMen is marketed exclusively worldwide through Impact Training Ltd.

http://motivationmen.mindbites.com/lesson/13294-stand-firm
http://motivationmen.mindbites.com/lesson/13297-synergy
http://motivationmen.mindbites.com/lesson/13308-wishful-thinking
http://motivationmen.mindbites.com/lesson/13243-own-race
http://motivationmen.mindbites.com/lesson/13204-assets
http://motivationmen.mindbites.com/lesson/13295-stand-out
http://www.motivationmen.com/launch/17-centered/indeximpact1.htm
http://motivationmen.mindbites.com/lesson/13269-procrastination
http://motivationmen.mindbites.com/lesson/13232-keeping-perspective
http://motivationmen.mindbites.com/lesson/13207-burning-bridges
http://motivationmen.mindbites.com/lesson/13226-funny-shapes
http://motivationmen.mindbites.com/lesson/13244-pay-the-price

	In-house Clinic Series

